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LOCATING A TIMBER
SALE PURCHASER

Experienced landowners know that a
successful timber harvest requires planning.
After management objectives, silvicultural
prescriptions, and contractual requirements
are formulated, a purchaser must be found.
Usually, timber sale purchasers are
responsible for logging operations. They can
make you satisfied or disappointed in the
results.

There are plenty of competent purchasers in
the market. Consulting foresters, logging
contractors, log brokers, and saw mills all vie
for stumpage. Names and addresses of local
timber buyers can be obtained from your local
IDL office, extension agent, or telephone
directory. Once potential purchasers are
known, the following procedures may be
helpful in selecting a purchaser:

Write a Prospectus

A prospectus is a notice of request for bids
with a brief description of the planned harvest.
It usually lists the species, volumes, and
products being sold, a legal description of the
harvest area, a tentative sale date, the seller’s
name and address, and any other pertinent
information. Explain the exact form and makup
wanted for the bid price.

Harvest Area Tours

Interested purchasers need an opportunity to
examine the timber, understand the harvest
objectives, review the sale contract, and
estimate their logging costs. This can be
accomplished with a tour of the harvest area.
Arrange group or individual meetings, which

and desires so they can offer competitive bids.
Likewise, sellers have an opportunity to glean
information about logging and log markets.
Comments or criticisms from seasoned
woodsmen may be useful in revising the
harvest plan.

Call for Bids

Customarily, bids are accepted two to four
weeks after the prospectus is sent out.
Depending on how the timber is being sold,
bids are based on the price per unit volume
(i.e. thousand board feet , cords, etc.), the
price of the entire sale, or the costs of logging
per unit volume. Loggers charge no fee for the
“estimates” since they are trying to land a job.
Always reserve the right to reject any or all
bids.

Get References

Since the bidder of the highest amount to the
landowner may not always be the best choice,
have interested parties submit references with
their bids. Investigate any likely candidate
before awarding the contract. Choose
contractors based on their track record as well
as their price.

Once a purchaser is
selected and the (]
contracts are signed,
maintain communication.
The purchaser deserves
seller input and
constructive criticism so
adjustments can be
made. Responsible

ever is more convenient. contractors want to do a FOREST
: . good job. Administer S &
The most important aspect of the tour is your harvest with this TEWARDSHIP
communication. Purchasers need to attitude in mind
understand the seller’s goals, requirements,
George B. Bacon Forest Manag ement Craig Foss
Director and State Forester NO 4 Chief, Bureau of Forestry
Idaho Department of Lands " Assistance
300 N. 6th Street, Suite 103 . 3780 Industrial Ave. S.
Boise, ID 83720 April 2009 Coeur d’Alene, ID 83815
Phone: (208) 334-0200 Phone: (208) 769-1525




LOCATING A TIMBER SALE PURCHASER

SAMPLE PROSPECTUS

Announcing the Sale of Timber and a Call For Bids

Joseph D. Landowner is accepting bids on approximately 255 MBF of timber located in the SWSW Section
37 and N2NW Section 38, Township 41 North, Range 8 West, B.M., as follows:

Species Net Estimated Volume (M)
Ponderosa Pine 150
Douglas-fir & Larch 105

Bids will be based on dollars per thousand board feet by species, net scale, net amount to landowner. Bids
for other species, namely white pine, grand fir (hemlock, subalpine fir), cedar, Englemann spruce,
lodgepole pine, cedar products, and pulp, should also be offered to cover incidental cutting. Two or more
references (names, addresses, and telephone numbers) should accompany the bid offer. The successful
bidder will have one year from the date of sale to complete the harvest. Bids should be submitted before
February 31, 1999. The seller reserves the right to reject any and all bids.

A tour of the sale is scheduled for 8:00 a.m., February 14, 1999. We will meet in front of the Timbermine
Grange Hall. Prospective bidders are encouraged to attend or make other arrangements to view the
harvest area. For further information contact:

Joseph D. Landowner
P.O.Box 77
Timbermine, ID 87654

Phone: (208) 111-2222
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Area Office Location Phone

Priest Lake Coolin (208) 443-2516
Pend Oreille Lake Sandpoint (208) 263-5104
Kootenai Valley Bonners Ferry (208) 267-5577
St Joe St Maries (208) 245-4551
Cataldo Kingston (208) 682-4611
Clearwater Orofino (208) 476-4587
Craig Mountain Craigmont (208) 924-5571
Maggie Creek Kamiah (208) 935-2141
Ponderosa Deary (208) 877-1121
Payette Lakes McCall (208) 634-7125
Southwest Boise (208) 334-3488
South Central Ketchum (208) 727-5021
Eastern ldaho Idaho Falls (208) 525-7167
Mica Coeur d’Alene (208) 769-1577

South Central

Eastern Idaho
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