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BACKGROUND

Too often timber harvests are conducted with
no more than a nod and a handshake between
the parties involved. Although this procedure
sometimes works, a written agreement is far
better. Besides transacting the sale of timber,
a contract also establishes communication,
outlines practices to be followed, and clarifies
responsibilities. All participants benefit when a
foundation is established from the start.

At first glance, preparing a contract might
appear difficult, inconvenient, and downright
formal. However, with a little help, writing a
good sales agreement can be done with ease
and satisfaction.

SAMPLE CONTRACTS

Since there is no such thing as a standard,
concise, all purpose timber sale agreement, it's
good to start with a handful of examples. A
variety of sample contracts can be acquired
from your local ldaho Department of Lands
office, timber company, soil conservation
district, or extension agency. These generic
contracts are often used as a basis for building
a specific agreement and with them you can
create a document tailor-made to fit your
harvest situation.

THE DOCUMENT

Let's look at the substance of a good timber
sale contract. Most importantly, it is as short
and simple as possible, with clear wording in
plain language. The terms are understandable,
executable and enforceable. Although such an

A checklist is provided, next page, which
highlights appropriate information needed in a
complete document.

FRAMING A CONTRACT

Good sample contracts will address most
major issues. Combine the best terms from
several samples. Also, see your IDL Private
Forestry Specialist for help. Although the PFS
cannot write the contract, they can equip you
with a menu of terms covering harvest
practices and recommend clauses you should
consider.

With all this information, you can mix, match,
add, delete, or write your own terms of sale.
Be careful, more restrictions usually result in
higher logging costs. Just include enough
requirements to accomplish your objectives
and protect your interest.

Have a forester and a lawyer review your draft.
There is safety in an abundance of counselors.

ADMINISTRATION

Finally, consider this. Your contract is a tool
that protects your interests, conveys your
desires, details procedures, and assigns
responsibilities. But a

successful timber harvest ]

does NOT depend only on a
well written document. It
depends on communication

and implementation. A

contract not administered is a
tool not used. Keep watch
over your harvest operations.

agreement will not cover every eventuality, it Administer your contract to TEWARDSHIP
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CONTRACT CHECKLIST

Parties Involved*

Names and addresses of both landowner
(seller) and logger (buyer, purchaser,
operator, contractor)

Signatures of seller, buyer, and
witnesses

Date of agreement and place of
execution

Notarization of the contract

*For the purpose of this article, it is assumed the landowner
is the timber owner.
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Performance of Buyer

Duration of contract with or without a
provision for extension or assignment

Cash or surety bond posted by the buyer
to ensure full and faithful compliance with
all contractual obligations

Clause to terminate operations due to
noncompliance

Liability and Workers’ Compensation
Insurance requirement

Clause for arbitration of disputed contract
execution by buyer or seller

“Force Majeure” clause for release of
obligations by buyer or seller due to fire,
flood, strike, or other catastrophe

Payment

Terms of payment (how, when, and to
whom)

Scaling (if applicable, including the scale
to be used, who will scale, where, and
when)

Penalty for cutting undesignated timber
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FOR MORE INFORMATION CONTACT YOUR NEAREST

Property Involved

Complete legal description of the harvest

area with a map to scale

The party responsible for locating or
establishing property corners, lines, and
harvest area boundaries

Timber being sold (identified by species,

products, estimated volumes, unit of
measure, net or gross scale price per

unit, cutting designations of tree marking)

Ownership of timber and when title
passes from seller to buyer

Harvest Practices

Compliance to the Idaho Forest Practices

Act

Compliance to the State slash hazard
(disposal) and fire protection laws who

piles, burns, reduces, and pays the State

Size and types of logging equipment

Utilization guidelines (maximum stump
height, log size, merchantable tree and
log standards, minimum top diameter,

Location and standards of roads,
landings, and skid trails

Protection of fences, gates, roads,
livestock, structures, etc. Post-logging
“touch-up” of roads, trails, culverts,

Clean-up of garbage and waste

Party responsible for acquiring and
maintaining access and right-of-way
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FOR MORE INFORMATION CONTACT
ANY IDAHO DEPARTMENT OF LANDS
PRIVATE FORESTRY SPECIALIST

Mica

Coeur d’Alene

Area Office Location Phone

Priest Lake Coolin (208) 443-2516
Pend Oreille Lake Sandpoint (208) 263-5104
Kootenai Valley Bonners Ferry (208) 267-5577
St Joe St Maries (208) 245-4551
Cataldo Kingston (208) 682-4611
Clearwater Orofino (208) 476-4587
Craig Mountain Craigmont (208) 924-5571
Maggie Creek Kamiah (208) 935-2141
Ponderosa Deary (208) 877-1121
Payette Lakes McCall (208) 634-7125
Southwest Boise (208) 334-3488
South Central Ketchum (208) 727-5021
Eastern Idaho Idaho Falls (208) 525-7167
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